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ALVIA FAMILY OFFICE FUND

Why We Built This Fund

“What would a sophisticated family office build if it concentrated its best ideas
into a single vehicle, with full access to the private deal flow it originates itself?”

The Alvia Family Office Fund exists to do one thing:
replicate what we do for our largest family office
clients, on a concentrated basis, in a structure that
does not require a family-office-sized cheque.

It is a best-ideas expression of everything we touch,
carrying the same investment accountability we hold
directly with those clients. Think less liquid alternative
and more Berkshire-like in spirit. A concentrated,
conviction-driven portfolio that spans asset classes,
inclusive of alternatives.

The Fund is not an Australian equity fund with a
benchmark to hug, and it is not an international equity
fund wearing a different label. Every position competes
for capital against every other position, whatever asset
class or security type it sits in.

Where the best risk-weighted opportunity is a listed
business, we own the listed business. Where it is a
private company we originated ourselves, a stake in an
A-grade office tower, or a long-dated government
bond, we own that instead.

The result is genuinely unconstrained and multi-asset.
Lower correlation to Australian and global equity markets
is a byproduct of what the portfolio is, not an objective
we set out to engineer.

What differentiates the Fund is something most
managers simply cannot offer. Alongside the listed
holdings, it owns direct stakes in private businesses we
originated ourselves and remain active participants in,
with board representation: Pure Environmental, Altimate
Foods, The Automotive Group, Envoi Pathology and
Private Emergency Health Australia (PEHA). It also owns
an interest in 55 Elizabeth Street, an A-grade Brisbane
office tower acquired at compelling value during the
COVID dislocation.

These are real operating businesses and real assets,
generating genuine yield and valued on fundamentals.
When listed markets sell off on macro noise, they do not
move with them.

Our own capital sits in the same portfolio. The Fund was
seeded by Alvia’s partners and employees, who remain
material investors. For many of us it is a core part of our
own family capital, which means every decision we make
is one we are personally exposed to.

We are patient, we are disciplined about price, and we would rather protect capital than chase a quarter.

That is how we invest our own money. It is how we invest yours.

Joshua Derrington
Chief Investment Officer

For eligible wholesale investors only
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How We Invest
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The Fund is unconstrained by index or institutional baggage. It invests across listed securities, managed
funds, private companies, real assets and fixed income, across all geographies. Typically 20 to 40 investments
are held, each subject to the same five-step review process we apply across our family office mandates.

Indicative target weights. Actual exposures are
published each month in the Fund update.

B Active Alpha 40%

Our highest-conviction businesses, selected on
competitive moat and earnings quality rather than
price momentum.

B Cyclical Opportunities 15%
Price-disciplined positions in commodity cycles,
dislocated sentiment and recoveries, where improving
fundamentals drive a re-rating.

Real Assets 10%

Hard asset-backed exposure with tangible utility and
inflation resilience, adding substance beyond financial
assets.

Aligned Family office thinking
Seeded by Alvia partners and
staff, who are still materially accountability as our largest
invested. mandates.

The same process, people and

Six categories, one portfolio
Every position sits within one of six categories. Each has a distinct
job to do, and each competes for capital on its own merits.

Private markets, originated by us

The Fund holds direct stakes in private businesses Alvia has
originated and still participates in, with board representation: Pure
Environmental, Altimate Foods, The Automotive Group, Envoi
Pathology and PEHA. It also holds an interest in 55 Elizabeth Street,
an A-grade Brisbane office tower. This is access most wholesale
investors cannot build on their own.

B Structural Drivers 20%

Thematic exposure to structural trends, expressed via
long-term compounders held through the cycle.

Income Buttress 10%

Cash-generative investments, providing ballast
through volatile periods and cash to deploy when
opportunities appear.

Portfolio Protection 5%

Genuine defensive ballast, structured to reduce
drawdowns and preserve flexibility when markets
dislocate.

Unconstrained by design  Private access
Listed and private, real assets
and fixed income, in one

portfolio. on.

Companies we originate
ourselves and hold board seats
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The Essentials

Fund at a glance

Objective
Sustainable, long-term risk-adjusted returns with a focus on capital
preservation

Return target
8-12% p.a. net of fees, absolute

Structure
Open-ended, unregistered managed investment scheme, structured
as a unitised trust

Mandate

Unconstrained. Listed securities, managed funds, private
companies, real assets and fixed income; long and short; all
geographies. Private market exposure capped at 40%

Investments held
20 to 40

Classes and minimums
Wholesale $250,000
Institutional $1,000,000

Management fee
Wholesale class 0.85% p.a. + GST
Institutional class 0.70% p.a. + GST

Performance fee
15% of performance above the 8.00% p.a. benchmark, subject to a
high water mark

Entry and exit fees

Nil

Liquidity

Applications and redemptions processed weekly

Distributions
Annually, subject to availability of income

Timeframe
Five years or longer

Trustee

DDH Graham Limited
Eligibility

Eligible wholesale investors only
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Questions we are asked most

What is the Fund, in one sentence?

A concentrated, unconstrained portfolio of Alvia’s highest-
conviction investments across listed and private markets,
designed to return 8-12% per annum, held in a single
unitised trust for wholesale investors.

Is it an equity fund?

No. Listed equities are usually the largest exposure, but the
mandate is unconstrained and includes private companies,
real assets and fixed income. Positions are chosen on the
best risk-adjusted opportunity, whatever asset class it sits in.

How does it differ from an Alvia family office
mandate?

Same philosophy, process and team. A mandate is built
around one family’s circumstances and largely holds direct
positions. The Fund concentrates our best ideas into one
vehicle and adds direct access to the private assets we
originate.

What about correlation to equity markets?

Lower correlation, albeit still positive, is a byproduct of what
the portfolio holds, not something we engineer. Private and
real assets are valued on fundamentals, so they do not
move with listed markets on macro noise.

How liquid is it?

Applications and redemptions are processed weekly. Even
so, the Fund is built for investors with a horizon of five years
or longer.

Is Alvia invested?

Yes, materially. The Fund was seeded with partner and staff
capital and remains a core holding for many of us.

Talk to us

info@alviapartners.com.au - 07 3153 4879 - www.alviapartners.com.au
Brisbane Level 15, 201 Charlotte Street
Sydney Level 10, 65 York Street

Winner IMAP Boutique Investment Manager, 2023 and 2024
Finalist Australian Alternative Investment Awards,
Best Multi-Strategy Fund, 2024 and 2025

This document has been prepared by Alvia Asset Partners Pty Ltd (ACN 640 085 025, AFS Representative 001281968) under licence from Alvia Licensees Pty Ltd (AFSL 523167). It is provided for information purposes and for the confidential use of the
of the recipient, and must not be reproduced without Alvia’s written authority. It is not a prospectus or other offering document under Australian or any other law, and is not an offer or invitation to subscribe for or purchase units in any jurisdiction. It does
jurisdiction. It does not take account of your objectives, financial situation or needs, and is not financial product advice or advice on legal, taxation or investment matters. The information is intended only for sophisticated or professional investors as defined
investors as defined in section 708 of the Corporations Act. There are various risks in investing in the Fund, including but not limited to market, interest rate, liquidity, regulatory, credit and manager risk. Each investor must make their own assessment of
assessment of the Fund and the associated risks, obtain legal and taxation advice appropriate to their needs, and consider the relevant Information Memorandum before deciding to invest. Alvia does not guarantee the repayment of capital or the
the investment performance of the Fund. Past performance is no guarantee of future performance. While Alvia has used its best endeavours to ensure this information is accurate, no warranty of accuracy is given and, to the maximum extent permitted by
permitted by law, no liability is accepted for any loss or damage however caused arising from reliance on it. R R . .
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